
July 10th, 2012 
2:00pm – 5:00pm EST
Register Online

WHEN & WHERE
Wednesday, February 3, 2012
2:30pm – 5:30pm

The Enterprise Center
Atrium Entrance (off Ludlow St)
4548 Market St
Philadelphia, PA 19139

AGENDA
2:30pm – 3:00pmNetworking

3:00pm – 4:00pm
Panel Discussion (subject to change)

4:00pm – 5:30pm
Matchmaking Opportunities

REGISTRATION
Call: 215.895.4037
Email: info@pa-mbec.com
Capability Form must be 
completed by February 1, 2012
@http://www.d-bizconnect.com/
register.php

In partnership with: City of Philadelphia; Greater Philadelphia Hispanic 
Chamber of Commerce; African American Chamber of Commerce of 
PA, NJ, DE; Asian Chamber of Commerce

The Enterprise Center, Pennsylvania Minority Business 
Enterprise Center and partners welcome you to join us and 
attend a free summit to boost your procurement opportunities:

› Panel Discussion with: 
 Mayor Nutter, City of Philadelphia 
 Ron Sims, Deputy Secretary of HUD 
 David Hinson, National Director, MBDA 
 Jess Knox, Associate Administrator, SBA 
 Adolfo Carrion Jr., Director, White House
 Office of Urban Affairs 
 Della Clark, President, The Enterprise Center    
 Christopher Lewis, Blank Rome LLP., Moderator

› Network with Fellow MBEs
› Learn about Procurement Opportunities
› Meet with Representatives of Government Agencies

ABOUT OUR CENTER
The MBDA Federal Procurement Center (MFPC) is located in the nation’s capital to better access federal 
procurement officials and prime contractors throughout the region.  The MFPC services minority-owned 
firms of all sizes with annual revenues of more than $1 million. The MFPC is part of MBDA’s 
nationwide services network.  It is the first MBDA Business Center to focus solely on federal contracting. 

DESCRIPTION: 
This three-hour webinar is designed for companies that are looking for ways to substantially increase 
their federal market share. This session will help you to focus your marketing efforts, effectively research 
the market and your competition, interpret agency forecasts, find hidden and limited competition 
opportunities, how to effectively market and sell to agencies, get the attention of federal prime 
contractors and make educated bid/no bid decisions. Understanding certain market issues can make 
all the difference in being successful in selling to the federal government. 

PRESENTER:
John Kilian is the President of Gtracts Inc., a government sales and marketing consulting firm. Mr. Kilian 
has over 32 years of experience providing a unique blend of government procurement and contract 
management expertise which he provides to companies seeking to increase sales and marketing 
opportunities in the Federal, State and Local government marketplaces. His expertise includes the 
Federal GSA Multiple Award Schedules Program, State government contracting vehicles, research, 
interpretation and utilization of government procurement rules and regulations (FAR, CAS, GSAR, 
DFARS, State Procurement Manuals), proposal development, bidding and estimating processes.

REGISTRATION INFORMATION:
To register for this event:
1. Click on the link below and choose Web RSVP under Join Events.
2. Enter the conference number and passcode.
3. Provide your information for the event leader and then click submit.

Participant Access Information: CLICK HERE
Conference Number: 8054168
Passcode: 3009065

1101 PENNSYLVANIA AVE NW, WASHINGTON, DC 20004 | (202) 737-0877
MBDA.GOV/BUSINESSCENTERS/FEDERALPROCUREMENT

WEBINAR:
Successful Strategies for Selling 
to the Federal Government

https://www.mymeetings.com/emeet/rsvp/index.jsp?customHeader=mymeetings&Conference_ID=8054168&passcode=3009065
https://www.mymeetings.com/emeet/rsvp/index.jsp?customHeader=mymeetings&Conference_ID=8054168&passcode=3009065

